
As President and CEO Clancy leads the strategy, execution and 
overall success of Azuki Systems. Previously, Clancy was CEO in 
Residence at Schooner Capital, where he advised portfolio compa-
nies on growth strategies, while identifying new technology invest-
ment opportunities.  Prior to Schooner, Clancy was the President of 
Iron Mountain Digital, a worldwide leader in Cloud based SaaS 
services for data protection, archiving and eDiscovery. Prior to Iron 
Mountain, he was chief operating officer of Connected Corporation, a 
SaaS pioneer and worldwide leader in PC data protection. Previously, 
Clancy served as Connected’s senior vice president of worldwide 
sales and marketing. In addition, he has held senior sales manage-
ment positions at SilverStream Software, and the Merisel Open 
Computing Alliance. He holds a B.A. in political science from 
Assumption College. 
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Cheng Wu is a co-founder and Chairman at Azuki, responsible for the 
company’s vision, corporate strategy and setting the overall direction in 
the marketplace.  Cheng is a successful serial entrepreneur and well-
acclaimed industry veteran, having founded and led numerous busi-
nesses spanning a range of different industries.

Most recently, Cheng served as Chairman of Acopia Networks which is a 
leader in high-performance, intelligent file virtualization solutions.  Acopia 
Networks announced it agreed to be acquired by F5 Networks for $210M 
in August, 2007.  Cheng founded and became Chairman of Acopia 
Networks in December, 2001 after leaving Cisco Systems. He joined 
Cisco Systems in June 2000, through Cisco’s $5.7B acquisition of Arrow-
Point Communications, where he held various executive positions, includ-
ing Group VP and General Manager of the Content and Multiservice Edge 
Group (CME). CME’s technology focus was to enable the migration of 
existing client-server multi-protocol networks toward high value, multiser-
vice (data, voice, and video) architectures capable of supporting the next 
wave of e-business applications and edge services for Enterprise and 
service provider customers. 

Prior to joining Cisco, Cheng founded ArrowPoint Communications, where 
he served as Chairman of the Board and Chief Executive Officer leading 
the company to a successful IPO in April of 2000 with annualized 
revenues of $250M. Founded in 1997, ArrowPoint provided Web switches 
and Web network services (WebNS) software that allowed customers to 
optimize the use of the Web for e-commerce and content delivery. 

Preceding Cheng’s time with ArrowPoint, he founded Arris Networks, a 
Massachusetts based startup that developed high-density Internet access 
products that was acquired by Cascade Communications for $217M in 
May, 1996.  He later served as Cascade (now Lucent Technologies) 
Communications’ Vice President for remote access engineering. 

To highlight his career in the networking and communications industry - 
which extends more than 20 years - Cheng was named to Interactive-
Week Magazine’s “Top 25 Unsung Heroes of the Internet” list in 2000 and 
named the Key Industry Player by Massachusetts Telecom Council in 
2002. In addition to functioning as Chairman of Azuki, Cheng also serves 
on the board of eIQNetworks. 

Cheng has a bachelor’s degree in electrical engineering from ChiaoTung 
University, Taiwan and a master’s degree in computer science from 
Indiana University.
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Raj Nair is a co-founder and Chief Technology Officer at Azuki, 
responsible for the product architecture and overall technical lead-
ership for the company. As an early forward-looking thinker, Raj has 
helped define a number of new technologies that have spawned 
several new industries. Raj brings a range of Web, content distribu-
tion and data networking experience to this role. 

Raj was previously with Cisco Systems through Cisco’s acquisition 
of ArrowPoint Communications, where his roles included architect-
ing Cisco’s Content Delivery Networking (CDN) product line. As a 
founding engineer with ArrowPoint, he conceived the notion of 
“content switching” to pioneer the transformation from layer 4 load 
balancing to layer 4-7 content switching which has grown to a 
multi-billion dollar market today. Raj was instrumental in develop-
ment of the award-winning Web network services (WebNS) soft-
ware with several patented technologies including Web and media 
server virtualization, server load sensing and global load balancing. 
Raj also fueled early innovation in the areas of Web Services, SSL 
acceleration and technology that now comprises the foundation for 
today’s session border controllers. 

Prior to ArrowPoint, Raj was a Principal Engineer at Fujitsu Com-
munications building a large, multi-services, ATM switch. He was 
responsible for the network-level architecture and contributions to 
the IETF, ATM Forum and ITU in the areas of traffic management 
and QoS routing. Previously at Netrix Corporation, Raj helped 
design a multi-service Frame Relay and X.25 circuit/packet router 
for one of the industry’s first integrated video, voice and data 
switches. 

Raj has a bachelor’s degree in mechanical engineering from IIT 
Madras, India and a PhD in computer science from University of 
Maryland where he conducted research on the performance and 
scalability of distributed routing across large networks and was 
instrumental in helping gain acceptance of OSPF which is the 
mainstay of today’s Internet routing. 

Raj has authored several technical papers, RFCs and patents in 
the areas of content distribution and data networking.  
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Rob Hickey is Vice President of Engineering at Azuki Systems, 
responsible for product design and development. Rob brings more 
than 20 years of proven management and engineering experience 
in the areas of video distribution, signal processing and content-
aware networking to the role. 

Most recently, Rob worked at Cisco Systems and was a member of 
the Cisco New England Development Center Leadership Team. His 
responsibilities included leading the Multi-Protocol Label Switching 
(MPLS) Application development organization where he led the 
design and development of Label Switched Multicast for Cisco’s 
edge routing platforms. This technology is a key component of 
Cisco’s video distribution architecture. Prior to his current role, Rob 
managed a development and QA team responsible for the design 
and development of next generation security and content switching 
platforms. The team was responsible for the successful launch of 
the CSS11500 Content Switch and the GSS4400 Global Load 
Balancer platforms. These platforms combined for annual sales in 
excess of $125M and provided a end-to-end global load balancing 
solution to support business continuance with enhanced content 
awareness, including encryption and compression acceleration. 

Prior to Cisco, Rob was a founding engineering at ArrowPoint 
Communications, which was acquired by Cisco in May 2000. 
ArrowPoint was a leader in the content networking space and 
pioneered the L4-L7 intelligent load balancer. At ArrowPoint, Rob 
held various roles in hardware and software development as well 
as QA. 

Before joining ArrowPoint, Rob held various engineering positions 
at Bay Networks and Raytheon Company. 

Rob received his BSEE from Northeastern University and com-
pleted the Global Leadership and Business Leadership Develop-
ment Programs while at Cisco. 



Bruce Lampert is Vice President of Sales at Azuki, responsible 
for leading the company’s sales organization, forging new 
market opportunities and creating synergies across all distribu-
tion channels.  Bruce is a well-seasoned professional with over 
20 years of marketing and business development experience in 
start-up companies.  Bruce’s comprehensive understanding of 
market segmentation and customer voice, along with his strong 
business partnership skills and innovative, results-driven mar-
keting campaigns will help him meet key revenue objectives. 
His expertise in designing successful business models and 
generating new revenue streams has provided major contribu-
tions to the growth and success of numerous start-ups. 

Most recently, Lampert was the Vice President, Business 
Development & Marketing for Myvu Corporation, where he 
developed the Myvu brand, corporate identity and strategy, and 
forged strategic partnerships that enabled the company to 
become the leader in its industry.  Prior to Myvu, Lampert was 
Vice President, Business Development at GoldPocket Interac-
tive, Inc, where he created a successful, innovative business 
model for monetizing interactive television, and provided sales 
leadership and strategic direction.  Lampert also served as 
President and CEO of United Technical Products, Inc., where 
he orchestrated a three-way strategic alliance and license 
agreement which led to the successful sale of the company to 
Fidelity Capital. 

Bruce has an MBA from Babson College and a Bachelor of Arts 
degree from the University of Rochester. 
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